
ROLLOVER DOCUMENTATION:  
FROM A PLAN TO AN IRA

Client Date

Current Plan Proposed IRA

Note: Advisors must make diligent and prudent efforts to obtain the information about the client’s current plan that is necessary to complete the following. 
Advisors who, after such efforts, are unable to obtain such information may use alternative data sources.

The following information about the plan was obtained from (mark all that apply):
 Plan documents, disclosures, or other information provided to the participant
 The plan’s Form 5500
 Benchmarks for plans of the same type and similar size or other alternative sources  
(specify source:_ __________________________________________________________________________________________ )

Alternatives to a Rollover
Does the client have the option to leave his or her assets in the current plan?

Yes	 No

Comparison of Fees and Expenses

Fee/Expense Current Plan Proposed IRA

Administrative fees

Fees for services  
(including advice if available)

Set-up fees / custodial fees

Other: 

Other: 

Does the plan sponsor pay some or all of the current plan’s administrative expenses?

Yes	 No	 If Yes, describe:________________________________________________________________________________ 

Describe the Levels of Services and Investments Available under Each Option (Including Personalized Advice) That Justify 
any Differences in Fees:
Current plan: 

Investment-related expenses 
(e.g., sales charges, internal fund 
expenses, 12b-1 fees/trails)



Proposed IRA: 

Additional Information Relevant to the Client’s Needs and/or Preferences:

Feature/Factor Notes on Relevance to Client

Range of investment options available under 
the current plan and proposed IRA

The client’s satisfaction with low-cost institutional 
funds (if available in current plan)

Differences in services offered (e.g., access to 
personalized investment advice, distribution 
planning, full brokerage services, or education)

Potential for penalty-free withdrawal from 
the current plan (ages 55 to 59½)

Availability of plan loan

Level of protection available from creditors 
and judgments

Different RMD rules (e.g., RMDs generally not 
required from a plan if participant is still working; 
Roth differences)

Investment in employer stock (diversification 
considerations versus the tax consequences 
of a rollover)

Other (e.g., client satisfaction with investment 
menu overseen by a fiduciary; client desire to 
consolidate assets)

If you relied on benchmarks or alternative data sources to complete this form, document the data’s limitations and explain 
why you believe the benchmark or other data is reasonable:

Rev. 06/2022

American Investors Companyʼs ERISA Fiduciary Acknowledgment
When we provide investment advice to you regarding your retirement plan account or individual retirement account, we are fiduciaries within 
the meaning of Title I of the Employee Retirement Income Security Act and/or the Internal Revenue Code, as applicable, which are laws 
governing retirement accounts. The way we make money creates some conflicts with your interests, so we operate under a special rule that 
requires us to act in your best interest and not put our interest ahead of yours.

Under this special rule’s provisions, we must:
• Meet a professional standard of care when making investment recommendations (give prudent advice);
• Never put our financial interests ahead of yours when making recommendations (give loyal advice);
• Avoid misleading statements about conflicts of interest, fees, and investments;
• Follow policies and procedures designed to ensure that we give advice that is in your best interest;
• Charge no more than is reasonable for our services; and
• Give you basic information about conflicts of interest. 
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